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• Musgrave Wholesale Partners Business units 

• Musgrave Wholesale Partners Target Market

• Getting the product right

• Creating Long Term Stable relations

• Working together to drive sales



Musgrave Wholesale Partners 
Business Units



Target Markets

2. Guesthouses & B&Bs



Target Markets



Musgrave FoodServices

Supplier Brief and Launch Detail
April 28th, Wright Venue, Swords, Dublin. 

GETTING THE PRODUCT 

RIGHT

• Choose target market

• Cater product to suit market

• Conduct research on product

• Quality suitable to need

• Pack size

• Price

• Packaging that will create a hook for Market place- bright, vibrant



Musgrave FoodServices

Supplier Brief and Launch Detail
April 28th, Wright Venue, Swords, Dublin. 

Creating Long Term Stable 

Relations

Sharing product 

knowledge
Service Levels

Own Brand 

Development

Training support
Market insight 

and trends
Exclusivity

Pricing JBP’s/ CP’s/ CL’s
Range Reviews/ 

Must Stocks

Promotions/ Ra Ra Days
In store demo’s/ 

Red carpet days
Sales Support



Musgrave FoodServices

Supplier Brief and Launch Detail
April 28th, Wright Venue, Swords, Dublin. 

Driving Sales

• Promotions

• Forward Planning

• Key lines

• Deep cut

• Killer deals (one week)

• POS 

• Seasonal

• End User Support

• Visiting gold customers

• Providing menu solutions 

• Providing cost savings

• Demonstrations



Musgrave FoodServices

Supplier Brief and Launch Detail
April 28th, Wright Venue, Swords, Dublin. 

QUESTIONS & ANSWERS


