
Exhibitor Briefing – 
Trade Breakfast
April 14th & 15th 2026



7AM – Buyers arrive on site for 
registration

7:30AM – Networking breakfast and CEO 
welcome takes place at Country Crest 
Restaurant

8AM onwards – Buyers visit Food Village 
& Bloom Inn

Friday, May 29th 







250 buyers across Retail and Foodservice



Preparation 
= Advantage



Know your customer better than anyone else

• Deep Drive: Strategy, Position, Category

• Visit at least one outlet 

• Understand:

• Their shopper

• Their price architecture

• Their current gaps



• Put yourself in shoes 
of the customer 

• Understand buyer 
perspective

Think Like A Buyer: Solving a Problem



The Networking Breakfast 

& Stand Strategy

• Be Strategic, work the room!

• Nail your nutshell:
• Who you are 

• What makes you different 

• Why it matters to them

• Know what you need to learn:
• Range Gaps

• Buyer Priorities

• Decision Timelines



Tell me about ME

Tell me about YOU

Tell me about ME & YOU



Bord Bia Resources

https://www.bordbia.ie/food-village-
exhibitor-zone/trade-buyer-breakfast/



Who are your priority 

targets?



Bord Bia Contacts –

Adam Baker
Global Retail Specialist

E: adam.baker@bordbia.ie
M: 0879937350

Maureen Gahan
Global Foodservice Specialist
E: maureen.gahan@bordbia.ie

M: 087 668 6129
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